“Please PRINT THESE NOTES and have
all 7 PAGES out (pen-in-hand) during
our content-rich teleseminar so can
get maximum value out of the call...”
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s |[MpPOrtant Pre-Call Information

Date:
Time:
Dial In:

Passcode:

Co-Host:

Topic:

Duration:

Call Early:

Key Point:

Tuesday, November 8" (2005)
4:00pm (PDT) / 6:00pm (CDT) / 7:00pm (EDT)

(212) 990-8000

8258#

Jim Edwards %

“Teleseminar Secrets™ Preview Call”’

70 minutes

We’ll start promptly according to www.Time.gov

To get registered for our 8-Module Teleseminar Secrets™
please visit this web page: www.JimGrillsAlex.com

SPECIAL NOTE: All Alex Mandossian teleseminars start on time according to www.Time.gov So
please dial-in early so you don’t miss out on any content. Your courtesy will be appreciated ©
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1) Tele-Promotion Strategies: “What are some proven types of
teleseminars independent professionals, entrepreneurs and small
business owners can utilize to accelerate their profits?”

Notes:

2) List Building Strategies: “How can any entrepreneur make
teleseminar marketing a quick and easy way to build a highly
response online list ... even if they’re starting from scratch?”

Notes:



3) Registration Strategies: “What are the specific ways that an
independent professional can persuade more qualified prospects
to sign-up for a free or fee-based teleseminar?”

Notes:

4) Attendance Strategies: “What are the most effective and cost-
efficient tactics to get more tele-registrants to show up?”

Notes:



5) Curriculum Strategies: “What’s the fastest, easiest way to
develop winning teleseminar content that’s content-rich?”

Notes:

6) Joint Venture Strategies: *““How can practically any small
business professional (newbie or veteran) create a series of
‘industry expert’ interviews to build residual income streams
through other peoples’ credibility ... and online lists?”

Notes:



7) Tele-Selling Strategies: “How can even the shyest independent
professional teach an audience to buy, on command, during a
teleseminar?”

Notes:

8) Outsourcing Strategies: “How can busy small business owners
offload their busy work to reliable vendors so they can triple their
income and double their time off and dramatically boost profits?”

Notes:



BIG Ideas Generated From This Call




To get instant access to $14,283 in bonus gifts,
please visit: www.JimGrillsAlex.com

Alex /l/.[ andossians
Teleseminar Secrets

This Is Your 8-Module Tele-Class Schedule

December 12", 2005: Teleseminar Secrets™ Tele-Class (Module 1 of 8)
Tele-Promotion Strategies - "How To Win More Sales At The Speed Of Sound”

December 19", 2005: Teleseminar Secrets™ Tele-Class (Module 2 of 8)
List Building Strategies - "How To Build A Highly Responsive Online Database”

January 9", 2006: Teleseminar Secrets™ Tele-Class (Module 3 of 8)
Registration Strategies - "How To Persuade More Tele-Prospects To Sign-Up”

January 16", 2006: Teleseminar Secrets™ Tele-Class (Module 4 of 8)
Attendance Strategies - "How To Inspire More Tele-Registrants To Show-Up”

January 23", 2006: Teleseminar Secrets™ Tele-Class (Module 5 of 8)
Curriculum Strategies - “"How To Consistently Craft Tele-Content That Sells”

February 6", 2006: Teleseminar Secrets™ Tele-Class (Module 6 of 8)
Joint Venture Strategies - "How To Prosper By Interviewing Industry Experts”

February 13", 2006: Teleseminar Secrets™ Tele-Class (Module 7 of 8)
Selling Strategies - "How To Motivate Your Listeners To Buy On Command”

February 20™, 2006: Teleseminar Secrets™ Tele-Class (Module 8 of 8)
QOutsourcing Strategies - “"How To Offload Busy Work To Reliable Vendors”

Tested Marketing Methods Tv “Sell From Your Seatr”
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