<date>

To: 
<recipient’s first name> <recipient’s last name>

From:
<your first name> <your last name>

Re:
FREE MONEY
Dear <recipient’s first name>,

Thank you for your interest regarding a possible joint venture. We propose setting up a JV with you offering our <“name of your product”> to your list of customers. It will be a very simple way to <core benefit>.
As you may know, the <type of product> product/s we have are turn-key packages that give your customers permanent Rights to market <your name or business name> products via mail-order and the Internet, along with Reprint Rights to everything and all of the marketing materials that sell the products. Your customers also get <any tools to promote your products such as: an affiliate link, marketing plan, coaching program, website, etc.>. This is a complete “mail-order/Internet business” that’s ready-to-go, and it should be very appealing to your list.
Here are two ways the JV could be structured as well as the benefits you will receive:


We’ll fax a sales letter for a “free” teleseminar to your customers along with a cover letter from you endorsing it. We’ll follow up with a 2nd Notice fax 1 week later and then 3 days before the teleseminar, a Final Notice would be sent. We could also support this faxing with emails if you have an email list. The teleseminar would teach them <core benefit> and at the end we’ll promote the <product for sale>, followed up with an order form fax at the close of the call. 
Or, the second way we could structure this would  be…

We’ll mail the sales letter for <your product name> to your customers along with a cover letter from you endorsing it. (The direct mail pieces are enclosed for your review.)

We’ll do ALL the work and pay ALL the costs of production, mailing, fulfillment, Web site design, etc., so you have NO risk and NO investment whatsoever.

Your customer’s cost for this <type of product> package is $XXX. And, you’ll earn a $XXX commission for each package sold. 
The <name of product> Registration Form will be coded with your identity so we’ll know which orders came from your customers. And if you’d like, we can add a P.S. to the sales letter stating that once your customers order the <name of product> from us, to immediately call your office to get a special Free Gift from you (for this, we’ll throw in a free copy of our <name of product> manual). This way you’ll always know how many orders we get. Or, if you’d prefer, all orders can be routed through your office. 
That’s it in a nutshell. Basically, we’ll do all the work, pay all the costs, and make sure the project is kept on track. All you have to do is give us the “OK” to move forward, and deposit the $XXX commission checks we send you.

If you’d like to get the ball rolling on receiving “free money” with no risk and no cost on your part, please give us a call at (XXX) XXX-XXXX.

<first name>, we hope you’re as enthusiastic about this idea as we are. We think it’s a winning deal for everyone. We’ll look forward to hearing from you soon!

Sincerely,

<your name>
